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With county fair showtime right around the corner, it's not 

too late to give your livestock the extra boost it needs for a 

trip to the winner's circle. Whether it's a breeding heifer or a 

pen-of-three, CFE has what you need to make sure you're the 

judge's pick come this summer.

Stop by a CFE location near you & get outfitted 
for your product line-up with an expert today.

Pictured is the show room 
at CFE's Marcus location 
419 N Main Street 
Marcus, Iowa 51035
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ABOUT CFE:
Cooperative Farmers Elevator (CFE), is a 

member-owned cooperative, serving 4,906 
members at 26 locations in Iowa, Minnesota 
and South Dakota. The cooperative provides 

products, services and expertise in the 
areas of grain, agronomy, feed and lumber.
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ABOUT THE PUBLICATION:

CFE Views is the official news publication 
of Cooperative Farmers Elevator (CFE) 
and distributed to co-op members and 
customers. The publication serves as  
the source for stories, highlights and 
features about the people, places and 

industries that encompass CFE.

A CornerPost Marketing publication.

www.coopfe.com
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Your ideas are welcome!

Submit stories and topics for future 
publication issues by emailing  

news@coopfe.com.
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About The Cover
This issue's cover features, CFE Beef Salesman, 
Dustin Puhrmann, and his son, Auggie, hauling 
a mineral tub out to their current cow/calf 
pairs at their pasture in Paullina, Iowa.

These tubs are a great way to make sure the 
cattle receive proper nutrients and minerals, 
and pair well with other necessary  
nutrient supplements.

We know these lick tubs are on the heavy side 
so it's great to see those little ones helping out 
on the farm! Check the Safety article on page 
15 to make sure you're doing everything you 
can to keep the kids safe while they're  
helping out this summer!

Dustin Puhrmann and his daughter, Jillian, providing their 
cow/calf pairs what they need for optimum mineral intake.

see YOUsee YOU

Get Our 
activity 
Book at 
the fair

With local county fairs back in action this summer,  
we're eager to connect with fairgoers and enjoy exhibitors.  

Make sure to note these local fair dates and say hello.

Co
dy the corn kernel

Join Cody as he grows tall & strong with the help of CFE!

Grows up

at the Fair!at the Fair!

Sioux County Youth Fair 
July 12-15, 2021

Osceola County Fair 
July 13-18, 2021

Dickinson County Fair  
July 17-22, 2021

Lyon County Fair  
July 19-22, 2021

O’Brien County Fair  
July 24-29, 2021

Clay County Fair  
September 11-19, 2021
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Agriculture: The Endless Challenge
Every year creates new 
challenges and variability in 
which we all are faced with. I 
can think of no other time that 
has tested us more than the 
last 18 months with incredible 
challenges around every corner 
as we faced the pandemic 
and the huge impact on our 
supply/demand-based markets. 
Although it's no surprise to 
anyone in agriculture, what we 
have seen in market price swings 
for grain, livestock and lumber 
markets year over year is just 
short of incredible. Regardless, 
our farmers and CFE continue to 
perform and deliver even in the 
most stressful of environments; 
a testament to the determination 
that is such a foundational part 
of our community.

The landscape of CFE facilities 
continues to change. Our grain 
projects in Rock Valley, George 
and Inwood continue to proceed 
well. Our goal is that all will be 
ready for fall deliveries of grain. 
We were very fortunate that we 
had placed our construction 
orders early last fall. By doing 
so, we have not experienced 
the shortage of equipment nor 
the huge increases in price of 
materials seen over the past 
several months which has 
allowed us to keep projects 
moving forward on time and 
within budget. Also, you may 
have noticed CFE has been 
cleaning up several of our sites 
as old/outdated facilities are 
being razed. While we hate to see 
the history behind these places 
go, they had reached a point in 
age where cost of repair and 
safety were concerns.

As we all know, grain markets 
have been on an incredible ride 
the past several months. Tight 
supplies and very strong world 
demand have led to prices not 
seen for many years. With the 
strong demand and price action, 
the grain industry is faced 
with a large inverse market in 
which we have been navigating 
through. If you are a grain trader, 
inverse markets can be very 
difficult to manage. CFE’s ability 
to market our grain through 
our feed mills, shuttle loader 
and local processing creates 
the opportunity to best work 
our way through these difficult 
times. While we need to ensure 
we have corn available to meet 
our late season feed needs, 
the risk of the inverse future 
market and basis risk is large. 
CFE is committed to meeting 
our producers needs but we also 
know we cannot afford possible 
large risks associated with the 
current situation. As we navigate 
the balance of the summer, we 
will be very mindful to manage 
both our risk and your needs  
the best we can.

Although recent dry weather has 
us very concerned, we continue 
to work well ahead in the season. 
Supply issues in chemistry have 
many in the industry scrambling 
to find the products needed 
for summer application. Don 
Harberts and the staff did a 
great job of positioning CFE 
with our vendors for chemistry 
and tech products for the spring 
and summer agronomy needs. 
We are hopeful much needed 
rain comes soon as our crops 
are off to a great start, and we 

are hopeful to see much better 
returns per acre.

In feed, livestock production 
issues associated with the 
pandemic and disease impact 
has the swine industry on its 
heels. Although swine markets 
have been very strong due to 
reduced numbers, feed costs are 
eating into the profit opportunity 
for many of our producers. The 
cattle industry also continues to 
mire in high production cost and 
the packing industry’s seemingly 
unwillingness to share in profits. 
CFE’s feed division sales year-
over-year are down roughly 6%. 
Our team continues to work 
with our producers to navigate 
through these difficult times.

The lumber industry has seen 
incredible challenges. Although 
the price and demand of  
lumber has soared to record 
highs and lack of any livestock 
facility construction, sales 
remain strong. Commercial, 
residential, and other projects 
continue to move forward.  
Head to page 22 to see how 
we're being innovative with 
building products.

As always, I want to thank you 
for your continued support 
and business. I am so very 
grateful for our employees and 
customers as we work through 
another challenging time. 
Despite those challenges,  
I know the future is bright. 
By working together, your 
cooperative and our patrons  
can and will succeed.



>> board business

CFE 2021 
Project Update

This mockup shows a  
representation of what the 
George Grain Expansion is 
projected to look like. The 
project includes 1.85 million 
bushels of permanent storage, 
1 million bushels of temporary 
storage, up to 35,000 bushel 
per hour receiving, 7,000 
bushel per hour of drying, 2 
dump pits and infrastructure to 
support fast and efficient grain 
movement for our customers 
with room for growth. 

Since the approvals earlier this year and last, 
CFE's 2021 capital improvements have taken 
off such as the George grain expansion and 
Inwood grain project. Demolition projects 
in Hartley, Inwood and Alvord have been 
completed. In the coming weeks, the project in 
Bigelow will also see a completed demolition.

"All these projects come back to CFE's goal 
of taking care of the facilities we have, and 
recognizing where we need to make those 
reinvestments," says Rob Jacobs, CFE CEO. 
Clean-up at these sites is also underway,  
going well, and will continue throughout  
the summer.

"We knew a good portion of these updates were 
coming last fall, so we planned ahead, and we 
were able to cover the supplies needed," says 
Rob. "We're really looking forward to wrapping 
up and improving the functionality of our 
facilities for our members and customers."

6    CFE Views    Vol.6, No.2    2021

Facility improvement projects this size aren't 
overnight choices. They take a great deal 
of deliberation, planning, and time from the 
CFE Board of Directors and CFE Executive 
team before moving forward. However, these 
groups of people know the importance of 
investing and reinvesting in members' needs.

Although November may seem far away,  
it's never too early to consider. To qualify 
as a potential board member, you need 
to simply commit your time for meetings, 
possess a good business mindset, and 
actively support the cooperative with your 
business through a Class A Membership.

If you're interested in becoming a  
board member, reach out to CFE's 
nominating committee:

W E S T  R E G I O N :

M I D D L E  R E G I O N :

M I D D L E  R E G I O N :

Leon Vanden Bosch 
Rock Valley, IA 
712-460-0405

John W. Anderson 
Hudson, SD 

605-553-5169

Dennis Schrick 
George, IA 

712-348-6667

Paul Nilles 
Ashton, IA 

712-348-0684

Joel Van Gelder 
Sibley, IA 

712-461-1948

Joel Bosma 
Ocheyedan, IA 
712-330-6497

BECOME A PART OF  
THE DECISION PROCESS

Installing an exterior update 
for a building in Spirit Lake.
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Jen Sorenson
national 
pork 
producers 
council 
President

PORK FACTS:

EXPERT VIEWS EDITORIAL:

World Pork Expo 
Returns to Spotlight US, 
Global Pork Industry
By National Pork Producers Council President Jen Sorenson, 
Communications Director for Iowa Select Farms in West Des 
Moines, Iowa.

The World Pork Expo returned to the Iowa State Fairgrounds in 
Des Moines, June 9-11, after a two-year hiatus, marking the 33rd 
year of the usually annual event.

Presented by the National Pork Producers Council (NPPC) 
which welcomes thousands of pork producers from across the 
Midwest, the country, and the globe to learn about the latest 
technologies, innovations, and best practices from industry 
professionals.

NPPC is excited to be able to bring together the best and 
brightest after a long break due to first hog-health concerns, 
then the global pandemic.

Each year, approximately 20,000 attendees visit the show which 
makes it one of the largest events at the Iowa State Fairgrounds, 
second only to the iconic Iowa State Fair.

More than 700 vendor booths representing companies from 
North America and around the world made up the world's largest 
pork-specific trade show.

Seminars from leading experts and educators helped pork 
producers gain insight and skills that will help their operations 
thrive and make room for the next generations of pork producers 
following in their footsteps.

• Nationwide, more than  
60,000 pork producers 
annually market more  
than 115 million hogs. 

On average, these animals 
provided total gross income  
of more than $20 billion.

• The pork industry supports 
about 550,000 jobs. 

These jobs range from  
pork producers and meat 
processors to transport and 
Main Street businesses.

• Pork production has an 
estimated $23.4 billion  
of gross output. 

This activity is linked directly 
to states’ hog slaughtering 
and processing sectors. Sales 
from these sectors support 
additional input purchases, 
spending on transportation, 
and other services, as well as 
consumer-related purchases 
worth nearly $122 billion.

• Exports of pork and pork-
related products total over 2.2 
million metric tons annually. 

This number represents 
more than 26 percent of U.S. 
production, and these exports 
add more than $62 to the value 
of each hog marketed. Exports 
supported around 110,000  
jobs in the U.S. pork and  
allied industries.

• Animal agriculture in the U.S. 
is only responsible for 2.5 
percent of total U.S. emissions. 

Of that total, pork farmers were 
responsible for about one-third 
of 1 percent.

expert views <<



>> community focus
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One of CFE's key values is 
continued education and  
providing those opportunities  
for our members which is just 
one of the many reasons the Core 
program was started last year.

The first class met back at the 
location of their first meeting, 
Crossroads Pavilion Event 
Center in Sheldon. This meeting 
focused on in-depth, personalized 
exploration into the Core Class 1 
members' crop plans, breakevens, 
and how to increase their margins. 
Members brought specific 
details about their operations 
to make sure the message was 
as individualized as possible 
allowing the members to directly 
incorporate the information into 

their operation. This included:

• Any cash flow(s) they already 
put together for this year

• Acres Farmed along with 
general understanding of  
their average yields

• Expected input expenses  
for this crop year (i.e.  
seed, fertilizer, chemistry, 
repairs, crop insurance,  
rent, and fuel)

• Knowledge of off-farm  
income and term (machinery, 
land, etc.) payments needing  
to be made

• Their crop insurance  
coverage levels

• Any other expenses typically 
associated with their crop

With the help of Brice Byker, 
the Chief Credit Officer from 
Cooperative Credit Company, 
members were able to use the 
information to form a budget. This 
meeting paired well with a deeper 
look into grain markets, contracts, 
and puts and calls presented 
by Core Member and CFE Grain 
Originator, Austin Behrendsen.

This first class of Core will have its 
last meeting at the end of June in 
Rock Rapids.

Soon, applications will open for 
Core Class II. If you're interested in 
applying for this free program and 
you meet the qualifications, send 
an email to core@coopfe.com  
voicing your interest.

Core Class 1 Directly Applies Grain 
Marketing Knowledge to Own Operations.

Back to Basics

Members of Core Class 1 from Left to Right: Brent Zieman and 
Ashley, Austin Peterson and Kylie, Mark Hulstein and Kyle Kruger. 

Members of Core Class 1 watch on as Brice Byker 
of Cooperative Credit Company (CCC) presents. CFE 
Grain Department Representatives were also present 
including Wayne Kollis, Mike Rosenberg, Matt Zeman, 
Deric Den Hartog, Paige Thies, and Austin Behrendsen.



Is "Farmer Bill" Gates 
Building an Agrarian Empire?

According to  
The Land Report, 
the breakdown  
is as follows*:
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industry issues <<

Earlier in the year there was a frightful 
buzz when Microsoft founder, Bill Gates, 
was dubbed the largest owner of U.S. 
farmland. A January story in real estate 
investor magazine, The Land Report, 
announced that a recent real estate deal  
in Washington state's fertile Columbia 
River Basin had pushed Gates to the 
number one landowner position, a 
headline which was subsequently  
picked up around the world.

Since then, with the announcement 
that Mr. Gates was served with divorce 
papers by his wife of 27 years, Melinda 
Gates, the excitement about a potential 
farmland grab has receded significantly.

To be sure, the Gates' real estate holdings 
via their investment and foundation 
management firm, Cascade Investments, 
covers a total of 268,984 acres in varying 
sizes of tracts in 19 different states.

Granted, the distribution of farmland 
ownership could be tied to some of Bill 
Gates' widely publicized platform of 
sustainability. Some theorists have even 
made the leap from his investment in 
synthetic meat manufacturers such as 
Impossible Meat to a theory of a vegan 
agenda controlling America's heartland.

But in his accompanying article about 
Cascade Investments' land acquisition, 
The Land Report writer Eric O'Keefe,  
spins a much more intriguing tale.

In essence, the land acquisitions  
are a part of a billionaire's game of 
Monopoly; investments in real estate 
that are being bought and sold among 
multinational money management firms 
without deep strategic meaning toward 

the actual use of the land.

According to The Land Report,  
much of the Cascade portfolio  
comes from a convoluted buy-sell  
history beginning with the  2007 
formation of Agricultural Company of 
America, a venture between Duquense 
Capital Management and Goldman 
Sachs, which proceeded to purchase 
more than 100,000 acres of row crop 
ground as institutional investments.

The company was then sold to Toronto-
based Canadian Pension Plan Investment 
Board in 2013. The board acquired even 
more land for its portfolio and, in 2017, 
decided to spin off its farmland assets 
which were grabbed up by – you guessed 
it! Cascade Investments.

True, Cascade Investments' subsidiary, 
Cottonwood Ag Management, has signed 
on to support sustainability initiatives, but 
proof is lacking if one is to tie it back to 
the majority of the farmland purchases.

Cascade's vast portfolio is said to be 
based on Gates' instruction to CIO 
Michael Larson to diversify his assets 
into properties with the potential to earn 
more than his Microsoft holdings.

For now, at least, it would appear that  
any grand plans "Farmer Bill" may have  
of taking over America's breadbasket  
will have to wait.

While he won't be needing to find a  
cheap apartment and a friend with a 
pickup truck to help him move, Bill Gates 
will be pretty busy doing the math to 
figure out the number that is exactly  
half of $143.8 billion.

Theories Abound on the Agricultural 
Agenda of one of the World's Richest Men.

FARMLAND – 242,000 
TOTAL ACRES

• Louisiana – 69,071
• Arkansas – 47,927
• Nebraska – 20,588
• Illinois – 17,940
• Mississippi – 16,963
• Washington – 16,097
• Florida – 14,828
• Idaho – 9,233
• Indiana – 9,136
• Ohio – 8,915
• California – 4,509
• Michigan – 2,167
• Wisconsin – 1,188

Plus holdings of fewer than 
1,000 acres in the states of 
Wyoming, North Carolina 
and Iowa, down to a single 
acre parcel in New Mexico.

*Also listed as "transitional" are 
25,570 acres on the outskirts of 
Phoenix slated to become the 
coming decade's next big desert 
community. Another 1,234 acres 
is categorized as "recreational."



There's no magic trick to obtaining higher yields. When it comes down to it, yield is 
achieved by pairing deeper knowledge of soil microbiology with plant physiology 
and mitigating what crop stress we can.

Knowing the growth stage timing for specific nutrient uptake in corn and soybeans 
is vital for your crop's development and nutrient sufficiency. Take a look.

WinField United is a trademark and WinField is a registered trademark of Winfield Solutions, LLC.© 2018 Winfield Solutions, LLC.

† Always read and follow product labels and directions.
*If a tissue report comes back deficient in boron and MAX-IN® Ultra ZMB is recommended, additional MAX-IN® Boron may be required.
Because of factors outside of Winfield Solutions’ control, such as weather, product application, and any other factors, results to be obtained, including but not 
limited to yields, financial performance, or profits cannot be predicted or guaranteed by Winfield Solutions. Actual results may vary. 
Winfield United is a trademark and MAX-IN, Ultra ZMB, CornSorb, Class Act, Answer Plot and WinField are registered trademarks of Winfield Solutions, LLC.
©2017

Foliar Micronutrient with CornSorb® Technology
MAX-IN® Ultra ZMB® combines zinc, manganese and boron into one convenient and 
effective foliar micronutrient product. MAX-IN® products contain CornSorb® technology to 
greatly increase the movement of micronutrients through the leaf cuticle and into internal 
structures.

 Contains CornSorb® technology, designed to increase humectancy and uptake.

 Zinc is part of auxin, a well-known plant growth hormone, and aids in leaf growth.

 Manganese is essential for photosynthesis in all plants, and plays a key role in 
resistance of plant diseases.

 Boron influences cell development and is essential during reproductive stages.

Compatibility
MAX-IN® Ultra ZMB® micronutrient mixes easily with other plant nutrients and most crop 
protection products, including glyphosate-based herbicides. When MAX-IN® Ultra ZMB®

micronutrient is tank-mixed with glyphosate, an ammonium sulfate source such as Class 
Act® products should always be used.

Results

Feed the Hidden Hunger
Tissue sampling and analysis using the NutriSolutions 360® program at key growth 
stages can help pinpoint nutrient deficiencies before yield potential is reduced.
NutriSolutions 360® recommends specific MAX-IN® micronutrient formulations based on 
tissue analysis*, so you can apply exactly what your crop needs, when it needs it.
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FEATURES AND BENEFITS

REGION
All

USE RATE†

Most crops: 1-2 qt/A

APPLICATION GUIDE†

Corn: V3-V8

ACTIVE INGREDIENTS†

4.0%: Zinc
3.0%: Manganese
0.1%: Boron
3.6%: Sulfur

PACKAGING
2 x 2.5 – gallon jugs
250-gallon mini-bulk
Bulk

+5.5
bu/A

Plant Nutrition & Performance
Micronutrient

64% of locations responded positively
5.5 bu/A average positive response

† Always read and follow product labels and directions.
*If a tissue report comes back deficient in boron and MAX-IN® Ultra ZMB is recommended, additional MAX-IN® Boron may be required.
Because of factors outside of Winfield Solutions’ control, such as weather, product application, and any other factors, results to be obtained, including but not 
limited to yields, financial performance, or profits cannot be predicted or guaranteed by Winfield Solutions. Actual results may vary. 
Winfield United is a trademark and MAX-IN, Ultra ZMB, CornSorb, Class Act, Answer Plot and WinField are registered trademarks of Winfield Solutions, LLC.
©2017
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S E C U R I N G 
HIGHER YIELDS

CRITICAL STAGES IN CORN
• V5 through V9 stages are where potential girth 

and length of ear is determined. There's very 
little opportunity to fix what was missed after 
this stage.

• At V5, tissue tests have shown Boron to 
be deficient over 90%, Zinc over 75%, and 
Manganese over 60% of the time. 

• VT-R2 stage range is where pollination, kernel 
set, and retention are achieved. Nutrient 
deficiency in this window will allow “tip-back” 
and kernel abortion to occur.

CRITICAL STAGES IN SOYBEANS
• R-stages - i.e. flowering through pod-fill - is 

where yield potential is retained.

• Soybeans flower for 3-5 weeks. In the R3 stage, 
60-75% of flowers and as many as 50%  
of formed pods can abort.  

That's where Max-In® Micronutrient products come 
in with their CornSorb® technology to help increase 
nutrient availability and uptake by plants. Do all 
you can to produce every bushel possible from that 
bag of genetic opportunity, and contact your CFE 
Agronomist today.



CONGRATULATIONSCONGRATULATIONS

OLIVIA GROOTERS
Hartley-Melvin-Sanborn

Major: Pre-vet &/or Animal Science at 
Buena Vista University

DYLAN WINKEL
George-Little Rock

Major: Ag Business at 
South Dakota State University

DYLAN PLATT
Sibley-Ocheyedan

Major: Ag Business & Management at 
Minnesota West Community & Technical College

THEA DeBOER
George-Little Rock

Major: Animal Science & Equine Science at 
South Dakota State University

GABRIEL KOOIKER
Central Lyon

Major: Ag Production at 
Minnesota West Community & Technical College
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to the 2021 Scholarship Winners!

This year, CFE awarded five $1,000 
scholarships to area high school seniors 
pursuing an agricultural-related major at a 
technical school or college this fall.

"We want to support students who have a 
passion for agriculture, a desire to attain their 
educational goals, and are driven to succeed 
to their fullest ability," says Dave Van Holland, 
President of CFE's Board of Directors.

The 2021 scholarship winners and their 
intended courses of study are the following.
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>> youth in ag

A Family Affair: 
THE BREMERS
For many high school students, 
FFA is a family tradition. Tristen 
Bremer, daughter of CFE board 
member, Mark Bremer, and 2019 
graduate member of the Sibley-
Ocheyedan FFA Chapter, followed 
in the footsteps of her mother and 
FFA alumna, Jodi.

"My parents have impacted my life 
and taught me many things about 
the world of farming," Tristen said. 

Jodi shared that agriculture 
education was the organization's 
focus when she joined as a high 
schooler but notes that it has 
evolved into developing young 
people into employable adults.

"One of the biggest values 
that stood out to me in 
FFA was that you can 
achieve anything if you 
work hard for it," Jodi said.

Sibley-Ocheyedan 
continues to rank highly 
among Iowa FFA chapters 
in terms of membership. Tristen 
noted that more than 50% of 
the student body are members, 
affording their chapter more 
opportunities for involvement. The 
chapter even holds evening events 
four times a year for upcoming 
middle school students focusing 
on agricultural fundamentals like 
animal science and crops.

While Tristen grew up wanting 
to be a farmer just like her 
parents, she discovered a love 

for agriculture 
education 
through FFA and 
plans to become 
an agricultural 
educator. She 
is taking online 
classes at 
Minnesota West 
Community 
College for production agriculture 
while enrolled in South Dakota 
State University where she is 
pursuing a Bachelor of Science  
in Agricultural Education.

"I believe in the future of 
agriculture..." These words make 
up the first line of the FFA Creed 
first penned by E.M. Tiffany in 
1930. FFA, formerly known as 
Future Farmers of America, is a 
national organization dedicated 

to developing youth into leaders 
through agricultural education. 
According to the Iowa FFA 
Association, there are currently 
more than 16,000 FFA members 
and 248 student chapters  
in the state.

For CFE, FFA members, alumni, 
their families, the future of 
agriculture is very much  
alive and thriving.

Area Alumni Reflect on Their Experiences in FFA.

BLUE JACKETS,
Bright Futures

Tristen Bremer educating 
junior high students on animal 
science during a Middle School 
night while in high school.

Tristen Bremer pictured 
during her high school 
days with a classmate 
in official FFA attire.
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"Teaching and taking care of kids 
are passions of mine," said Tristen, 
who often helped with middle 
school nights as a high school 
FFA member. "After graduation 
from South Dakota State, I hope 
to move back home and find a 
teaching job while also helping my 
dad and mom run our cow/calf 
and grain operation."

Even while attending college, 
Tristen still makes time to stay 
involved with the Sibley-Ocheyedan 
FFA chapter, helping with their 
plasma cutting machine to  
create signs.

Jodi Bremer also remains an 
active supporter of the Sibley-
Ocheyedan FFA program and 
serves as a board member of 
their booster organization, Friends 
of the FFA. The group supports 
chapter members with soup and 
pie suppers as well as running 
the FFA Lunch Stand during the 
Osceola County Fair.

"FFA has and will always be about 
the future generation," Jodi said. "It 
is not just about farming anymore. 
FFA grows future leaders, whether 
they are a leader in the agricultural 
field or the business field. If your 
child joins FFA, they will most likely 
come out on top."

Tristen stated that her proudest 
moment as an FFA member  
was not something she 
accomplished herself, but  
seeing her younger sister,  
Jaydee, succeed in the program. 

"I had to push her a little to be  
in the program that taught me  
so many valuable lessons,"  
Tristen said.

Now Jaydee is serving as the Iowa 
Northwest District Vice President 
as well as the Sibley-Ocheyedan 
chapter Vice President.

"I am so proud of 
my daughters for 
all that they have 
accomplished 
through FFA," Jodi 
shared. "Both of my 
girls have been very 
involved, and there are not 
enough good things to say about 
the organization."

Tristen agrees that agriculture is 
a tough career to pursue, but says 
it's worth it. She said joining FFA 
was the best decision of her life 
and encourages all young people 
to get involved, not just farm kids 
or those wanting to pursue a 
career in agriculture. 

"Agriculture is full of highs and 
lows and can be fairly stressful, 
but I cannot think of any other 
occupation that has more family 
values and offers more rewards 
than agriculture," Tristen said. 
 

Generations  
of Blue Jackets: 
THE VANDER VEENS
Like farming itself, FFA is 
generational. CFE members, 
Roger and Jill Vander Veen, were 
both members of the Hartley-
Melvin-Sanborn FFA chapter 

in high school, the 
same chapter their 
son John is now a 
graduate member of.

Jill holds fond 
memories of 

competing on the 
parliamentary procedure team - 

in which students learn to conduct 
proper meetings according to 
Robert's Rules of Order - and 
attending contests where she met 
other FFA members from around 
the state. 

"We may not have realized it at 
the time, but preparing for and 
competing in those contests 
taught us many skills we would 
use in our future careers and 
involvements," Jill shared. "FFA 
promotes structure and character. 
It prepares you to follow the rules 
as well as to conduct everything 
you do with integrity. Anything  
that you participate in through  

FFA promotes 'dressing  
for success,' from official 
dress to professionally 
handling things."

Having their son, John, 
involved in the Hartley-
Melvin-Sanborn FFA chapter 
allowed Roger and Jill to get 
involved again as FFA Alumni 
members. They help out 
with FFA events like pancake 
breakfasts and cattle shows.

"When I left high school, I 
always knew that I wanted  
to stay in our area," Jill  

said. "I wasn’t sure where I  
would fit into agriculture if I 
wasn’t an active farmer. My 
FFA experience gave me the 
confidence and background to 
work my accounting degree into 
the field of agriculture."

Jill firmly believes FFA has  
had a hand in her career path.

youth in ag <<

John Vander Veen  
pictured with his FFA jacket.

Continued on next page...
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>> youth in ag

"Everything that you do in FFA 
involves communication, and  
that skill is very important as you 
enter the workforce," Jill noted.  
"It also encourages young people 
to be team players and realize  
that helping others also helps  
you succeed. I believe that 
everything that FFA promoted 
during my involvement has  
helped me be successful."

As an FFA member, John has 
participated in many events 
and contests at both the district 
and state levels. He earned his 
state-level Iowa FFA Degree, the 
second-highest honor an FFA 
member can earn (the highest 
being the National FFA Degree). 
All FFA members that work toward 
state and national degrees must 
choose a Supervised Agricultural 
Experience (SAE).

In an SAE, a student works with 
their chapter advisor and other 
mentors like their parents to  
invest in a project like livestock or 
crops and tracks their progress 
and potential profit. For John's 
SAE, he set up a heifer breeding 
business to sell show calves. He 
plans to continue this business  
as a member of his family farm 
after graduation from South 
Dakota State University where  
he is studying agriculture.

"My love for agriculture definitely 
comes from my parents," John 
said. "FFA has been a part of our 
family's love for and promotion  
of agriculture." 

 

Paying it Forward: 
DUSTIN ACKERMAN
Another paramount value instilled 
in FFA members is service, stated 
in their motto "Learning to Do, 
Doing to Learn, Earning to Live, 
Living to Serve." One area CFE 
member is now living out that 
motto by serving his former  
FFA chapter.

George-Little Rock FFA alumnus, 
Dustin Ackerman, enjoyed his 
time wearing the blue and gold, 
traveling to state conventions  
and getting involved in multiple 
chapter projects.

"I was actually in high school  
when the chapter bought the  

farm outside of George  
so it was cool to be a part  
of that," Dustin said.

Today, Ackerman has begun 
farming full-time with his 
family and remains an active 
supporter of the George-
Little Rock FFA chapter. 
Notably, he is very involved 

with the chapter 
farm where he 
recently helped 
students purchase 
and haul cattle  
from the Sheldon 
Livestock Sale.

"We are starting a 
'Friends of the FFA' 
program at George-
Little Rock, which is 
similar to a sports 
boosters group," 
Ackerman said.  
"It always means 
a lot to the young 
people involved to 
have the support 
of local businesses 
and farmers."

Ackerman noted that the farming 
industry is more difficult to get 
into today than it has been in 
the past, but is quick to offer 
encouragement to FFA students 
interested in pursuing careers  
in agriculture.

"Don't get discouraged," Ackerman 
said. "Things don't always go the 
way you think they should go in 
agriculture. Weather, the markets, 
and other uncertainties can put  
a damper on your plans, but at  
the end of the day, we all have  
a passion for it."

For farmers like Dustin Ackerman, 
the Bremers, and the Vander 
Veens, they credit their FFA 
membership with their success 
and love for agriculture today.

"We sometimes take for granted 
when growing up on a farm, 
we assume everyone values 
agriculture," Jill Vander Veen 
shared. "FFA teaches you the 
importance of agriculture while 
fostering life-long benefits. I  
would encourage all kids to  
get involved in FFA."

Dustin Ackerman receiving his Honorary Chapter 
Degree from the George-Little Rock FFA Chapter.

Jill Vander Veen gave us the scoop on 
keeping her boys happy during the summer 
- her rhubarb pie! Take a look on page 26!



By: Kyle Waletich, CFE Director of Risk and Safety
Summer Safety on the Family Farm.

Ask KyleAsk Kyle" "

Kyle says:  To start, schools are 
out which means the kids - and 
grandkids - are home and around 

the farm more often. Make sure 
you're having a conversation with 
your families about potential 
dangers on the farm, and explain 
which areas to avoid and why. 
Kids will likely steer clear of 
hazards once they understand 
the danger involved.

It's fun to have kids see the  
inner workings of a farming 
operation, but make sure to 
closely supervise children when 
in close proximity to livestock, 

machinery, and chemicals. 

While it's common for farm kids 
to get acquainted with tractors 
and trucks, most equipment 
shouldn't be operated by anyone 
younger than 16 years of age. 
Take extra care when operating 
machinery on a farmyard. When 
backing up or passing through, 
be on high alert and drive slowly. 
Those tips will make sure you 
and yours stay safe and have a 
great summer!

Kyle says:  Farming means 
working long hours outdoors. 
Coupled with heat and humidity, 

and you might have a disaster on 
your hands. Stay hydrated with 
cold water and frequent breaks 
indoors or in the shade. Watch 
for signs of heatstroke including 
feeling weak, dizzy, or confused. 
Make sure to watch your buddies 
for these symptoms, too, and 
move to a cool area immediately 
after seeking medical attention.

The sun itself can also pose 
serious problems for farmers. 
Avoid sunburn and skin cancer 
by regularly applying sunscreen 
to your face, neck, ears, arms, 
and other exposed skin. Wear a 
cap or a wide-brimmed hat and 
sunglasses to protect your eyes 
from prolonged exposure.

Kyle says:  Before mowing,  
make sure young kids and  
pets are indoors or a safe 
distance away. Clear the  
mowing area of sticks, stones, 

and any other objects that  
could be thrown by the mower 
blades at high speed and cause 
damage or injury.

While mowing, wear sturdy 
closed-toe shoes, hearing 
protection, and safety goggles 
or sunglasses to prevent debris 
from flying in your eyes and 
obstructing your vision. Use 
caution when crossing the  
road or gravel paths--turn the 
mower off and wait for the 
blades to completely stop.

Be cautious when mowing on  
a slope or in a ditch. If using a 
push mower, mow across the 
slope to prevent a fall beneath 
the mower blades. If operating a 
riding mower, mow up and down 
slopes to avoid tipping over. 
Never ride with a passenger  
on a riding mower.

Hey Kyle: Everyone knows 
summer is a busy time,  
but what should I make  
sure to pay attention to  
this season to keep it 
enjoyable and stress-free?

Hey Kyle: Quick question - 
what's the best way to beat 
the heat?
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safety <<

Hey Kyle: I've loved 
mowing the lawn since I 
was a kid, and I'd like to 
get my son started. What 
should be some guidelines 
I set up for him?

If you have a safety question you 
would like answered in an issue 
of CFE Views, please email it to 
kwaletich@coopfe.com..



Streamlining  
the Carbon  
Market

TruCarbon:

TruterraTM has the unique opportunity 
to help consumer food producers and 
other value chain partners working 
with agricultural products advance 
their carbon reduction goals. The first 
round of enrollments ended in February 
for TruCarbon'sTM first secured buyer, 
Microsoft, but hopes of another offering 
in the fall. Farmers who qualified are 
currently in the soil sampling and data 
collection phase of the process.
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As the conversations and 
opportunities around carbon 
markets continue, it is important 
to be equipped with the basic 
guidelines. This begins with 
measurements, types and  
values of the carbon found  
in farm acres. 

Soil Modeling 
Soil modeling is a complex 
process that uses a vast  
amount of information that  
experts at TruTerra understand, 
along with mathematical 
equations and algorithms to 
predict or estimate how much  
soil carbon is present across a 
large area. A few aspects that  
soil modeling includes are: 

• Soils Type Maps – A lot of 
work has been done across  
the US on mapping soil types. 
For example, soils that are 
higher in clay usually have  
more organic matter than 
sandier soils. Therefore,  
clay usually tends to hold  
more carbon.

• Environmental Weather 
Conditions – Accessing 
weather data, such as 
temperature and rainfall, helps 
to predict microbial activity and 
predict soil carbon amounts.

• Tillage – Knowing the tillage 
pattern of a field helps to 
predict if carbon has been 
released into the atmosphere  
or if it is captured by the soil.

• Cover Crops – Soils that have 
continuous cover on them 
are pulling carbon out of 
the atmosphere through the 
process of photosynthesis. 
Cover crops help store  
carbon in the soil in the  
form of plant and root  
tissues, which decompose  
into organic matter.

Soil Testing
An important part of utilizing soil 
sampling to measure soil carbon 
is to create a scientific plan for 
the number and concentration of 
samples within your plot zone. 
Stratification sampling is used to 
helps minimize costs. Stratification 
entails dividing the soils to be 
sampled into zones that are likely 
to have similar degrees of change. 

Total Carbon vs. 
Carbon Removal
It is important to keep in mind 
the difference between total soil 
carbon and “additional” storage 
based on practice change. 
Total carbon is all of the carbon 
measured in the soil. The increase 
in “additional” soil carbon is the 
accumulation of carbon stored 
in the soil based upon a practice 
change such as reduced tillage 
or adoption of cover crops. Many 
companies purchasing carbon 
credits are only interested in 
purchasing the incremental 
increase as this is a real, 
tangible development in carbon 
sequestration due to a practice 
change, rather than carbon that 
has been in the soil for years. 
 

Buyer Preferences  
& Additionality
These preferences for permanence 
and incremental increase must 
be carefully managed for farmers 
to remain profitable. There are 
many changes in weather and 
the farming industry itself. The 
concept of additionality is a  
buyer’s market and buyers  
expect it. Truterra is exploring 
ways to partner with long-term  
soil health pioneers to create  
value for early adopters of  
soil-health-focused practices.

How Much is a  
Carbon Credit Worth?
Like any other market,  
carbon’s worth depends  
on who is purchasing it and  
selling it. A carbon credit can  
be sold for as little as $3 or $4  
per ton or for $20 or more per  
ton. However, the majority of 
credits fall in the range of $10-$15 
per ton. The growers enrolled in 
the first TruCarbonTM offer are 
receiving $20 per ton of carbon. 

What Does the 
Process Look Like?
1. Practices: Farmer executes 

conservation practices to 
increase soil carbon levels.

2. Aggregation: Aggregator 
collects field-level data to 
quantify soil carbon.

3. Verification: Soil carbon 
amounts confirmed via soil 
testing, farmer interviews,  
and other research.

4. Certification: Verified  
data is evaluated against 
carbon market certification 
standards plus any specific 
buyer requests.

5. Purchase: Certified carbon 
credits owned by farmer or 
aggregator are made available 
to buyer(s) and purchase  
is confirmed.

6. Maintenance: Farmer sustains 
stewardship records.

As the only farmer-centric,  
retailer-driven sustainability 
program, Truterra is focused  
on shaping this evolving market  
to deliver maximum value to  
the farmers and retailers who  
own us.



>> industry issues

This spring, the grain market 
exploded to high levels due to the 
expectation of the South American 
crop's decline. The South 
American corn crop was planted 
late, and both Brazil and Argentina 
have been battling dry weather. 
This late-planted corn continues to 
look bleak as harvest approaches.

Corn, soybeans, and wheat 
hit market highs, but corn and 
soybeans still performed better 
than wheat. The market top might 
stick around for a few years as 
prices are getting high enough for 
demand to be rationed, therefore 
producers have an incentive to 
produce more goods. These  
kinds of markets often reach  
their peak in the April/May 
timeframe each year.

All the cool-season crops were 
ahead of normal planting this 
spring, but corn was behind 
because seeds tend to rot in cold 
soils. The cold weather in April had 
a negative impact on winter wheat 
crops as well.

Besides dry weather 
across the globe, other 

grain marketing 
influences include 

tight global 
supplies and a 
rising energy 
demand. 
According 
to the U.S. 
Energy 
Information 

Administration, weekly ethanol 
production data shows some of 
the greatest ethanol output levels 
in over a year due to multiple 
ethanol plants returning to normal 
business after taking a break 
during the pandemic.

ADM resumed production at 
ethanol plants in Nebraska and 
Iowa in April as fuel demand 
rebounded amidst the post-
pandemic recovery. It is estimated 
that 6.5 million gallons per day 
of weekly output could be added 
back to the flow of production 
as more ethanol plants return 
to a fully operational scope. 
This would easily place weekly 
national ethanol outputs back to 
pre-pandemic volumes. On top of 
soaring ethanol outputs, there was 
an increase in weekly gasoline 
consumption, which returned to 
pre-pandemic levels in April.

There are still a few months 
remaining in the 2020/2021 crop 
year. It might be a good time 
to evaluate the effectiveness 
of diversifying your marketing 
strategies applied during the 
marketing year. Some operations 
have found success by holding 
onto 2020 crops into the spring. 
There were many reasons why 
these efforts paid off such 
as: storage was cheaper than 
options, and basis appreciation 
helped sustain a storage strategy 
this year. Options strategies 
also paid off this year due to 
substantial moves in the futures 

market. Location 
played a significant 

role in pricing 
opportunities. 

For example, 
cash prices 
gained less at 

elevators in eastern Iowa closest 
to river markets. However, other 
buyers like rail shippers, feedlots, 
and processors tend to show  
more consistent demand.

Russia is evaluating its export  
tax on soybeans for the 2021  
crop year. They plan on updating 
the tax by July 1. The tax was 
originally implemented to curb 
rising food inflation across the 
nation. It is currently set at 30% 
with a minimum base price for 
soybeans. The latest discussions 
suggest it may be lowered to 20% 
with a minimum price of $2.72/
bushel. Russia is the world’s 
eighth-largest producer and 
exporter of soybeans.

Wheat prices in China are up 
since the start of 2021 due to 
many livestock and poultry feed 
producers switching to lower-
priced wheat rations of more 
costly corn alternatives. Corn 
futures have gained a significant 
amount since the beginning of 
the year, leaving wheat as a more 
economical feed option for these 
Chinese producers. However, 
China isn’t the only country 
swapping corn for wheat. South 
Korea and Vietnam are changing 
up rations so livestock producers 
can sustain profit margins. Japan 
will most likely keep using corn, 
though inventories are expected 
to decrease by the end of the 
2020/2021 crop year.

What do these market moves 
mean for the long term? If you stay 
realistic and stick to disciplined, 
well-thought-out marketing plans 
based on accurate business 
principles, you'll be fine. Try to 
remember this old baseball 
phrase: “Ball games with lots of 
home runs are exciting to watch, 
but over time, singles will most 
often win the series.”

THE ROLLERCOASTER
O F  G R A I N  M A R K E T S
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WHERE'S 
THE BEEF?!

In March 2020, the meat 
supply chain, built to deliver 
the freshest product possible 
to consumers, was rocked by 
the outbreak of COVID-19. 
Within weeks, corporate meat 
processors were forced to shutter 
in an effort to limit exposure 
and maintain proper sanitation. 
Farmers with livestock ready 
for processing flocked to area 
lockers, creating a boom unlike 
anything seen before.

Now a year later, area lockers  
are still reeling from the 
pandemic's aftermath.

Stacey Noyes co-owns Jake's 
Meat Market in Sibley, Iowa,  
with her husband, Jake. She  
said that when COVID-19 hit, 
they had no idea that their 
locker business would be 
hit with a rush of producers 
desperate to reserve space.

"We had people calling like 
crazy trying to get their animals 
processed from all over," Stacey 
said. "They couldn't get them in 
anywhere else. At that point, we 
were booked a year out. We had 
farmers scheduling animals that 
weren't even born yet just trying 
to get on the calendar."

Jake's Meat Market is still 
booked until the end of 2021 for 

beef whereas the demand for 
pork processing has decreased 
slightly. However, their business 
has faced other issues due  
to the high demand created  
by the pandemic. 

Stacey said they would like  
to expand their cooler and 
freezer units but missed the 
Paycheck Protection Plan 
(PPP) loan deadline for small 
businesses that would have 
helped cover the costs. "When 
COVID hit, we also had an 
employee leave due to health 
concerns," Stacey shared. "I've 
had to step in to cut bacon strips 
on top of bookkeeping."

Another area locker got its 
start just this February with an 
interesting twist on traditional 
meat processing. Old Parlor Meat 
Company, owned by Curtis and 
Emily Van Grouw, is a mobile 
red meat processing truck that 
travels directly to customer 
farms to slaughter livestock and 
hauls the carcasses back to their 
own facility near Rock Valley, 
Iowa, to age and process.

"One of the advantages of the 
mobile truck is that it reduces 
stress for the animal which has 
a direct impact on the quality of 
the meat," Curtis shared. "It also 
saves time for the farmer so he 

doesn’t have to haul the animal 
to a facility to be slaughtered."

The concept for Old Parlor  
Meat Company was developed  
at the end of 2019, right before 
the pandemic. The Van Grouws 
renovated an old milking  
parlor into a processing facility 
which was completed at the  
end of 2020.

Since their business was grown 
out of the meat locker boom 
created by the pandemic, it's  
all the Van Grouws have known. 
They've hit the ground running, 
to say the least.

"Obviously there was plenty of 
demand for meat processing 
before the pandemic started, 
but the pandemic showed how 
valuable local meat processors 
are to small communities," 
Curtis said.

Your local lockers are grateful for 
your support, even if business 
is chaotic at the moment. Many 
area lockers like Jake's also have 
meat available for purchase at 
the counter. Find out how you 
can support your local locker 
and area farmers in these 
unprecedented times. Beef  
and pork taste best the  
closer to the source!

Local Lockers 
Experiencing 
Unexpected 
Trials Due  
to COVID-19.

industry issues <<



>> technically speaking

What's the best way to protect your 
fields as the plants grow more and 
more mature? One consideration 
is flexibility. It's nice to be able to 
choose when you would like to 
apply crop protection, and ground 
application methods are typically 
more readily available than planes 
and aerial contractors.

Keep in mind, however, that 
while you might be able to better 
control when you'd like to spray 
with ground application, aerial 
application can also be done much 
faster when available. Plus, the 
contracted pilot performs this 
service so you don't have to.

Then again, ground application 
offers greater product selection. 
Aerial applicators often have 
fewer options to choose from 
when it comes to the products 
they carry. With the abundance of 
crop protection products available 
today, farmers have more choices 
for application as a whole.

When it comes to coverage, it's 
a toss-up. Ground application 
may be more preferable as the 
sprayer allows closer application 
to the ground and the crop itself. 
However, this can be a tough 
call to make as it is difficult to 
maneuver a large sprayer through 
more mature crops and soybean 
fields that are canopied. Some 

sprayers are not tall enough to 
go through tall corn. In this case, 
aerial applicators are the preferred 
option. Planes and helicopters can 
easily cover just as many or more 
acres than a ground sprayer with 
speed, accuracy, and uniformity. 

There's also the potential for yield 
loss due to wheel tracks with 
ground application. Selecting aerial 
application can help farmers avoid 
compaction and crop damage.

Ultimately, both aerial and ground 
application methods, when done 
under the right conditions, will 
deliver results.
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While planting season has wrapped up, the season of summer application has just begun. CFE's 
Agronomy Team is here to help customers determine how best to approach the problems plaguing 
your crops. Between aerial and ground application, what's best for you in terms of cost, effectiveness, 
or even riding it out without any crop protection?

A Strategic Approach to Summer Crop Protection.

CHOOSE YOUR 
WEAPON

BY LAND   BY AIROR
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As an alternative method to 
applying herbicide, cultivation 
can be used to destroy weeds 
by disturbing the seed bed. This 
method has become increasingly 
common with the uptick in 
certified conventional non-GMO 
corn production.

Cultivating has a cost advantage 
in that input costs decrease, but 
the trade-out is that it is also more 

time-consuming and high stakes 
as inattention can damage your 
crop. You'll find that cultivation 
requires a high level of patience for 
the low speeds at which it needs to 
be done. Timing matters too: it can 
be more difficult to cultivate when 
the crop is less mature and more 
fragile. However, as the season 
progresses and the crop grows, 
cultivating becomes easier as  
you can drive faster.

However, some farmers choose 

not to cultivate as they have full 
no-till operations. A conservation 
alternative to cultivation is 
planting cover crops as a weed 
preventative. Some farmers 
use roller crimpers to manually 
terminate the cover crop to keep it 
from overpowering a cash crop.

Contact your local CFE agronomist 
to get expert input on what crop 
protection products might best 
benefit your crop this summer. 

CFE Applicator, Tyler O'Conner, 
at work pre-emerge spraying.

Every year, CFE stays busy helping customers 
and members with application - and this year 
was no different. At left, Randy Weisser uses a 
loader to prepare for the day's application and 
below, Quinton Dorhout uses GPS to accurately 
apply chemistry during the spring season.

WHAT ABOUT 
CULTIVATION?
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>> community focus

Between booking flights, renting vehicle, and reserving 
that perfect Airbnb, a lot goes in to planning a summer 
getaway, but add in the unknowns of near post-
pandemic life, and it makes it all the more difficult.  
Jot these travel destination ideas and tips down,  
and support your local businesses this summer  
with an in-state stay-cation.

#1 Check your local and state parks for reopening. 
These destinations could be a perfect place for a 
picnic or getting your heart rate up at a recreational 
park. The Midwest has many lakes and rivers which 
gives you the perfect excuse to buy that boat you've 
always wanted. Kayaking is a great exercise too!

#2 Road trips were popular last summer, as they will be 
again this summer. Take a trip with friends to find 
the best ice cream cone or tenderloin in the state 
or check out one of the many self-guided tours and 
sightseeing destinations in the Midwest. Finding all 
55 ice cream cone statues in Le Mars is not nearly  
as simple as it sounds!

#3 Pick up camping! Keep it traditional with a tent at a 
local campground and spend a night under the stars.

#4 For all the music lovers out there, we have good 
news - concerts are back! Check the event centers in 
Sioux City and Sioux Falls to see when your favorite 
bands, comedian, or entertainer are coming to town 
or venture to a new city in the Midwest.

#5 Sports fans will be happy to get outside and 
enjoy a game or two. Of course, there may be a 
smaller number of fans allowed inside stadiums, 
but numbers won’t stay small for long as those 
regulations are starting to ease as well.

#6 Feeling parched? Visit a local winery or brewery--
these businesses normally have plenty of patio or 
outdoor space to relax with friends. Maybe you're not 
in the mood to go out--you can always invite people 
over and order takeout from your favorite places. 

• Little Swan  
Lake Winery 
Estherville, Iowa

• Okoboji Brewing  
Company 
Spirit Lake, Iowa

• West O Beer 
West Okoboji, Iowa

• Arnolds Park  
Amusement Park 
Arnolds Park, Iowa

• Pearson Lakes  
Art Center 
Okoboji, Iowa

• Calico Skies  
Vineyard & Winery 
Inwood, Iowa

• Rock River  
Brewing Company 
Rock Rapids, Iowa

• Rapid Speedway 
Rock Rapids, Iowa

• Drink Me Brewing 
Company 
Sibley, Iowa

Consider these hot 
spots this summer and 
continue to support 
local businesses. 
Choose something 
that piques your 
interest and ask family 
or friends to tag along!

Book Your 
Stay-Cation

Stay Local!
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If you are not fully satisfied, we have
you covered. Satisfaction guaranteed.

Corn resin exterior biodegrades in manure

No mixing, simply toss the sphere in

Only two easy treatments per year

Effectively Treat Deep

Pit & Lagoon Systems 

Healthy Farms Deep Pit & Lagoon

Contact your local CFE Rep today to learn more 

about Healthy Farms Products!

www.myhealthyfarms.com | 866-272-3775

AgraSphere

AgraSlat

Lagoon

AgraSphere

Solids

Flies

Odors

Reduces:

NEW 30 DAYS 60 DAYS

OUR PRODUCT DOES

DECOMPOSE!

If you are not fully satisfied, we have
you covered. Satisfaction guaranteed.

Corn resin exterior biodegrades in manure

No mixing, simply toss the sphere in

Only two easy treatments per year

Effectively Treat Deep

Pit & Lagoon Systems 

Healthy Farms Deep Pit & Lagoon

Contact your local CFE Rep today to learn more 

about Healthy Farms Products!

www.myhealthyfarms.com | 866-272-3775

AgraSphere

AgraSlat

Lagoon

AgraSphere

Solids

Flies

Odors

Reduces:

NEW 30 DAYS 60 DAYS

OUR PRODUCT DOES

DECOMPOSE!
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>> industry issues

Toilet paper and cleaning supplies 
aren’t the only shortages that have 
been a result of the pandemic. 
While supplies have bounced 
back for many products, lumber 
is still scarce. The pandemic-
driven lumber shortage has 
caused prices to skyrocket. The 
supply and demand mismatch 
is largely due to state-mandated 
lockdowns that forced mills to halt 
production. Devastating wildfires 
have not helped lumber supply 
either. Additionally, a quarantining 
population with more time on 
their hands flocked to home 
improvement stores to purchase 
large quantities of lumber for  
do-it-yourself projects, further 
depleting stock.

High prices and plummeting 
lumber inventory have complicated 
matters for the housing market 
and the cost of construction. 
For example, this price spike has 
caused the price of an average 
new single-family home to 
increase by more than $36,000 
for lumber materials alone. For 
something as simple as adding a 
screened-in porch or an addition  
to an outside deck, expect the 
project to cost 15-20% more  
than in previous years.

The pandemic recession 

generated super low interest rates 
causing a housing boom. Back in 
March of 2021, the start of new 
housing projects hit the highest 
numbers in over 15 years. What 
do new homes need? Lumber of 
course, and a lot of it. This has only 
added to the lumber shortage.

Serious lumber scarcity has 
buyers concerned. They are 
purchasing high contracts in order 
to safeguard the lumber they 
need for projects already under 
contract. The issue is supply which 
is already backed up as demand 
continues to increase with home 
building and home renovations.

As for supply, lumber production 
is starting to rebound, but it is 
rebounding very slowly. Wood 
production has hit a 13-year  
high in the midst of limited mill 
capacity, labor shortages and  
a strong demand.

Lumber futures contracts are 
soaring all the way into November 
2021. For prices to settle back to 
normal, demand would need to 
ease, but being as it is summer, 
most people use this time of 
year to perform renovations. 
Unfortunately, it seems these  
high lumber prices won’t be  
going anywhere soon. 

Economy experts believe the price 
of lumber will decline by the end 
of 2022. Their reasoning is that 
lumber imports may increase 
with the increase of domestic 
production. Lumber mills will 
return to their full scope soon and 
with a recent surge in boosted 
trucker hires and improved wages, 
there is hope of logistical issues 
resolving soon. 

Builders continue to face the 
pandemic-related consequences 
of higher material prices and 
longer lead times. Lead times  
refer to the period that clients 
must wait between when a project 
is initiated and when a contractor 
can begin the project.

Manufacturing operations  
such as logging outfits and  
panel plants take more time to  
get rolling than they do to shut 
down. With the supply unable to 
fulfill demand, prices and lead 
times still surpass what they  
would in a normal market. 

The insecurity of this post-
pandemic world is making it 
difficult for builders to plan  
their budgets confidently.  
This uncertainty has lead  
to builders seeking building 
material alternatives that  

Consider These Alternative Building Materials.

COMBAT LUMBER PRICES THAT KEEP ON

BUILDING
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industry issues <<

offer more price stability  
and accessibility.

For builders, the biggest obstacle 
has been framing packages. One 
way to ease the framing budget 
is with an offsite system entailing 
pre-built framing components 
like walls, floors, and roof panels. 
Material costs are similar to those 
of on-site building. Although you 
may be saving dollars, the timeline 
may still be affected with delays 
similar to that of lumber.

Another option is utilizing 
ThermoPly sheathing, a pressure-
laminated panel made from 
extreme-strength cellulose 
fiber panels treated to be water-
resistant. This sheathing selection 
can save an average of $1,400 on 
a typical 2,200-square-foot home. 

Steel is another alternative to 
lumber, although it has also seen 
a dramatic increase in cost as 
well. Cold-formed steel framing 
for interior partition wall framing 
is fairly simple to install. However, 
utilizing this alternative closes the 
margins for errors as the framing 
is more difficult to change.  

As the lumber prices increase, the 
cost of concrete has remained 
steady. Insulating concrete forms 
(ICFs) have become a popular 
substitute for wood 
framing. ICFs are 

polystyrene forms stacked in place 
and then filled with concrete in 
order to form a wall. 

The most known alternative 
to plywood is Oriented Strand 
Board (OSB). However, due to 
the pandemic the price of OSB 
has increased similar to lumber. 
Manufacturing OSB requires a 
different process and equipment 
than producing plywood. Lumber 
companies can’t switch production 
as fast in order to tackle the ever-
changing markets. 

Don't let the pandemic and 
the lumber markets slow your 
construction plans down. 
CFE offers a great lower-cost 
alternative to OSB and plywood 
sheathing. Fiberboard is a 
premium insulating sheathing, 
non-structural, and can be 
incorporated to meet most 
national building codes by 
installing corner bracing. 

CFE’s fiberboard has price stability, 
sound control, energy-saving 
R-value, and a  
high perm rating. 

The R-value is a measure of  
how well a two-dimensional  
barrier (like insulation, a window, 
a wall, or ceiling) resists the 
conductive flow of heat. A perm 
rating is a standard measure 
of the water vapor permeability 
of a material. The higher the 
number, the more readily water 
vapor (in the gaseous state) can 
diffuse through the material. This 
fiberboard can be found at all four 
of CFE's lumber locations.

We want our members and 
customers to carry on with their 
building projects this summer. 
Whether lumber is a part of your 
project budget or not, the CFE 
Lumber Experts are available  
to assist with all of your 
construction and 
remodeling needs.



>> inside the kitchen

Jill Vander Veen and her family reside on a livestock 
farm just outside of Hartley, Iowa. This recipe is a family 
favorite passed down from Jill's mother. Read more about 
Jill, John, and the positive impact FFA has had on their 
family on page 12.

ABOUT THE RECIPE CONTRIBUTOR, 
JILL VANDER VEEN

Straight from the Patch
A favorite summer treat for many 
Midwesterners is rhubarb right from  
the patch! 

The best way to harvest rhubarb from 
the plant is to grasp the stalk near the 
bottom, lean it to the side, and gently pull 
and twist the stalk up. Pulling the stalk 
better preserves the plant as opposed to 
trimming which will cause the remaining 
stalk to wither and not grow back. Serve 
this sweet treat as a dessert after a 
summer meal or as part of a tasty brunch!

Photo Source: platedcravings.com
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1/2 cup Shortening

1 1/2 cups Sugar

1 teaspoon Baking Soda in  
1 cup Buttermilk

1 Egg

2 cups Flour

1/2 teaspoon Salt

1 1/2 cups Rhubarb (diced)

Frosting:Frosting: 
1 cup powdered Sugar 
 
1/2 teaspoon Vanilla 
 
1-2 tablespoons Milk

1. Cream shortening and sugar.

2. Beat in the egg.

3. Mix dry ingredients in separate 
bowl.

4. Add dry ingredients and liquid 
ingredients alternately to the 

shortening/sugar mix.

5. Gently fold rhubarb into 
mixture.

6. Pour mixture into greased 
9x13 pan.

7. Bake 25-30 minutes at 
350° F or until golden brown 
on top. Ice with frosting if 
desired.

INGREDIENTS DIRECTIONS

Rhubarb Coffee CakeRhubarb Coffee Cake



800.422.3649  •  www.formafeed.com

Ask your CFE representative about adding
Liberate XL to your feeding program today!

Liberate XL is a 
complex blend 

of enzymes and 
antioxidants 

used in all stages 
to improve 

digestibility of 
amino acids and 

proteins. 

 ✓ Enhanced 
performance

 ✓ Reduced ration 
costs

 ✓ Improved feed 
conversion

 ✓ Greater 
profitability!

Releasing the Value in 
Your Investment!



© 2021 Purina Animal Nutrition LLC. All rights reserved.

Consistent intake  
for fewer horn flies. 

Your dealer could tell you  
more than this ad ever 
could. Learn more at 
purinamills.com/fly-control

Cooperative Farmers Elevator 
Ocheyedan - Rock Valley

920 Main Street
Ocheyedan, IA 51354

www.coopfe.com


